


Dublin Industrial Market in Minutes Q1 2010

Rents and Lease Terms

= Rents across all regions have begun to stabilise at
between €55 - €85 per sq m per annum depending
on the size, location and quality of the premises.

= The value of industrial property is estimated to have

fallen to between €1,075 - €1,230 per sq m, but the

lack of transactional evidence makes it very difficult
to be more accurate than this. The cost of con-
structing an industrial unit is currently estimated

to be higher than the value of existing second hand
stock, which coupled with weak demand, has
resulted in no new industrial developments/comple-
tions taking place in Q1 2010.

Lease terms have also become more flexible for ten-
ants, with more regular break options in leases and
rent reductions being granted as landlords strive to
retain tenants in what has become a tenant’s market

for bargaining.

Summary and Outlook

= Q1 2010 has shown that there has been a revival in .
the industrial market with 42 deals being recorded
in Q1 2010 compared to just 9 deals for the same
period in 2009.

A new trend is emerging, where the length of con-
tracts that logistics providers are securing are being
reduced. In the past, contracts may have been for a
period of five years. Now a contract may only be for
a twelve-month period and thus logistics providers
are now looking for more flexible terms on lease
lengths.

= OQOverall the vacancy level has increased slightly from
the end of 2009 level to just over 1,200,000 sq m,
however this rate of increasing availability is slowing
down compared to last year. = Lease terms have become more favourable as
landlords are keen to retain tenants. This is likely to
continue for the foreseeable future until the vacancy

rate reduces significantly.

= All transactions carried out in Q1 were lettings, as
there are few, if any, cash buyers currently in the
market. Those with cash are keeping it in the busi-
ness to alleviate cash flow difficulties, whilst other
prospective buyers cannot get access to finance, as
banks are now looking for LTV’s of up to 50%.
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