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SHOPPING CENTRE & HIGH STREET INVESTMENT - Q2 2026 

Outlook: A stronger H2 in prospect 

The high street investment market enters H2 

in a stronger position than the Hl volume 

figures alone suggest. Stock availability has 

improved, pricing is stable, and the buyer pool 

is both broader and more resilient to macro 

and geopolitical shocks than in some other UK 

retail sub-sectors. 03 is set up well: the deals 

launched in the back end of 02 should feed 

through into recorded volumes over the 

coming months, and there is a credible path to 

a materially stronger H2 print. 

A further supportive dynamic could come 

from vendors seeking to exit ahead of the next 

shock event - a mindset shaped by several 

years of repeated disruption (Ukraine, National 

Insurance and minimum wage changes, fiscal 

adjustments, business rates reform and tariff­

related uncertainty). Where pricing is 

perceived as stable and execution risk is 

manageable, capital tends to move quickly, 

and this opportunistic behaviour is likely to 

reinforce the 03 pipeline rather than delay it. 

The risks, as with the shopping centre market, 

are more about timing than direction. A new 

government, ongoing Middle East volatility 

and the pace at which institutional vendors 

release stock will all influence transaction 

throughput. Andy Burn ham's stated intent to 

reform business rates could offer meaningful 

support to occupier income and, by extension, 

high street investment values - but the detail 

and timeline remain uncertain. 

On current evidence, the high street sector is 

delivering exactly what a broader group of 

investors is currently looking for: stable 

pricing, income-led returns, a diverse and less 

IC-sensitive buyer pool, and an occupational 

base that is more resilient than the headlines 

allow. The market is poised rather than paused 

- and near-term outcomes will be shaped by 

political clarity and vendor confidence rather 

than by any weakness in underlying demand.

Savills Research 

We're a dedicated team with an unrivalled reputation for producing well-informed 
and accurate analysis, research and commentary across all sectors of the UK 
property market. To view copies of our previous Spotlight publications, go to 
www.savills.co.uk/insight-and-opinion/ 

Mark Garmon-Jones 

UK Investment 

Director 

MGJones@savills.com 

+447967555593

James Stratton 

UK Investment 

Director 

James.stratton@savills.com 

+447787513060

Toby Ogilvie Smals 

UK Investment 

Director 

T0Smals@savills.com 

+447972000045

savills 
Sam Arrowsmith 

Commercial Research 

Director 

sarrowsmith@savills.com 

+447807999709

Savills pie is a global real estate services provider listed on the London Stock Exchange. We have an international network of more than 700 offices and associates throughout the Americas, the UK, continental 

Europe, Asia Pacific, Africa and the Middle East, offering a broad range of specialist advisory, management and transactional services to clients all over the world. This report is for general informative purposes 

only. It may not be published, reproduced or quoted in part or in whole, nor may it be used as a basis for any contract, prospectus, agreement or other document without prior consent. While every effort has 

been made to ensure it's accuracy, Savills accepts no liability whatsoever for any direct or consequential loss arising from its use. The content is strictly copyright and reproduction of the whole or part of it in any 

form is prohibited without written permission from Savi I ls Research. 


